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Hello !

CRM M8
Message

Welcome To The HubSpot
Ultimate Guide

This guide provides more than a product
overview. It  wil l  help you determine whether
HubSpot CRM is the right fit  for your unique
needs. We’l l  cover its key features, real-world
use cases, and how it can transform your sales,
marketing, and customer service efforts.

At CRM M8, we believe a well-chosen CRM is
more than just software—it’s a cornerstone of
growth, collaboration, and exceptional customer
experiences. If  HubSpot CRM aligns with your
goals,  this guide wil l  be a step-by-step manual
to unlock its potential.  And if you find that
HubSpot isn’t the best fit ,  know that we’re here
to guide you toward a CRM that is.

Thank you for choosing CRM M8 as your trusted
partner in exploring CRM technology's
possibil it ies. Let’s embark on this journey
together toward smarter solutions and stronger
relationships.

At CRM M8, we specialize in helping businesses
navigate the complex world of customer
relationship management (CRM) tools. Choosing
the right CRM platform is one of the most
impactful decisions a company can make, and
our mission is to ensure you have the
knowledge and resources to make that decision
confidently.

This guide is designed to provide you with
everything you need to know about HubSpot
CRM, a platform renowned for its user-friendly
interface, powerful features, and abil ity to scale
with your business. Whether you’re exploring
CRMs for the first t ime or looking to optimize
your existing systems, this resource is here to
help you get the most out of HubSpot.

www.crmm8.com

https://crmm8.com/crm-solution/hubspot/
https://crmm8.com/crm-solution/hubspot/
https://crmm8.com/crm-solution/hubspot/
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What Is HubSpot

What is HubSpot CRM,
and Why is It a Game-
Changer?

HubSpot CRM is a powerful, all-in-one customer

relationship management platform designed to simplify

how businesses manage their interactions with customers,

leads, and prospects. It provides the tools to track every

stage of the customer journey, from the first point of

contact to closing a deal. HubSpot CRM goes beyond

traditional CRM by offering a solution that is intuitive,

scalable, and seamlessly integrated with other essential

business tools.

User-Friendly Design Integrations for Efficiency

Grows with Your Business Advanced Features

HubSpot CRM is built with simplicity.  Its
clean, intuitive interface allows teams of all
sizes and skill levels to adopt the platform
quickly.

HubSpot CRM integrates effortlessly with over

1,000 tools, including Gmail, Slack, Shopify,

and Google Workspace. 

As your business expands add additional

hubs and unlock additional, seamlessly

integrated, features.

Automate workflows, lead nurturing, and task

assignments to save time and increase

efficiency.

Scan To

Learn More

https://hubspot.sjv.io/gOo4K5


Unified Platform

Marketing

Sales

A

B

C

D

E

F

Customer Service

Commerce

Operations

Content

Create personalized campaigns,

optimize SEO, and track

engagement metrics, all while

maintaining alignment with your

sales team.

Manage your pipeline, track deals,

and automate follow-ups to close

deals faster.

Monitor and respond to customer

inquiries efficiently, ensuring

satisfaction and retention.

Simplify transactions with features

for payment processing, subscription

management, and revenue reporting.

Streamline internal processes,

synchronize data between

platforms, and maintain database

accuracy.

Craft and manage compelling

digital experiences with tools for

website and landing page

creation, dynamic content and

more.

https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/MAQWxP
https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/zxjvRe
https://hubspot.sjv.io/qzgvxg


HubSpot Sales Hub

Sales Hub: Building
Relationships and
Closing Deals
The Sales Hub is the engine that transforms qualified leads

into loyal customers. By streamlining sales processes,

empowering teams with actionable insights, and ensuring

seamless collaboration with marketing efforts, this Hub

enables sales representatives to work smarter, not harder.

With personalized outreach, deal tracking, and contract

management tools, the Sales Hub is designed to close deals

efficiently while delivering an exceptional customer

experience. It bridges the gap between sales and marketing,

ensuring every interaction is informed, timely, and impactful.

Seamless Handoff from Marketing Marketing Support

Personalized Outreach Closing the Deal

The sales team receives an alert about the
highly engaged lead in their pipeline. With all
previous marketing touchpoints logged in
HubSpot CRM, the sales representative is fully
informed about the lead's interests and needs.

As the sales process progresses, the
marketing team retargets the lead with ads
featuring testimonials and case studies
aligned with the lead’s industry.
Simultaneously, nurturing emails educate and
reinforce the product or service's value.

Using email templates and scheduling tools in
the Sales Hub, the rep sends a customized
email offering a free consultation,
demonstrating knowledge of the lead's
challenges.

The rep uses HubSpot’s deal tracking and
signature features to streamline the proposal
and contract signing process, ensuring a
smooth and professional experience.

Scan To

Learn More

https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/ragB7D
https://hubspot.sjv.io/Z6r1gz


HubSpot Marketing Hub

Marketing Hub
Features: A Perfect
Pairing with HubSpot
CRM

HubSpot CRM and HubSpot’s Marketing Hub are designed

to work together seamlessly, providing a unified platform

that bridges the gap between marketing and sales teams.

This integration enhances collaboration, improves

efficiency, and drives better results by aligning both teams

toward a common goal: turning leads into loyal customers.

Let’s explore the Marketing Hub's powerful features and

how they complement HubSpot CRM.

Automate Email Campaigns Track Website Analytics 

Marketing and Sales Alignment Optimize SEO 

Email marketing is a cornerstone of effective
lead nurturing, and HubSpot’s Marketing Hub
takes it to the next level.

One of the most powerful aspects of the

HubSpot ecosystem is its ability to unify

marketing metrics with sales performance

data.

The integration between HubSpot CRM and

Marketing Hub ensures that marketing and

sales teams work from the same playbook.

Marketing Hub’s SEO tools help businesses

drive organic website traffic and attract high-

quality leads.

Scan To

Learn More

https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/bO70xM
https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/vP2O3A


HubSpot Services Hub

Service Hub Features:
Elevating Customer
Experience with
HubSpot CRM

While HubSpot CRM is renowned for streamlining sales and

marketing efforts, integrating it with the Service Hub takes

customer relationship management to an entirely new level.

This powerful duo ensures that every stage of the customer

journey is covered, from acquisition to long-term retention. By

focusing on exceptional customer support and satisfaction,

the Service Hub enhances the CRM’s ability to deliver a

seamless and consistent customer experience.

Efficient Support Workflows Insights with Reporting and
Analytics

Streamline Customer Support Personalized and Proactive
Support

Just as HubSpot CRM automates sales tasks,
the Service Hub leverages automation to
streamline customer service operations.

The Service Hub provides robust analytics

tools that integrate seamlessly with HubSpot

CRM, enabling businesses to measure and

improve customer service performance.

HubSpot’s Service Hub allows teams to

manage customer inquiries and issues

efficiently by centralizing support activities

within the CRM.

Integrating Service Hub with HubSpot CRM

ensures that every interaction is informed by

rich customer data, enabling personalized and

proactive support.

Scan To

Learn More

https://hubspot.sjv.io/MAQWxP
https://hubspot.sjv.io/POaq6Q
https://hubspot.sjv.io/qzgLYj
https://hubspot.sjv.io/qzgLYj
https://hubspot.sjv.io/7abBar
https://hubspot.sjv.io/55jD49


HubSpot Content Hub

Content Hub: Crafting a
Seamless Digital
Presence

The Content Hub is a powerful tool designed to help

businesses create, manage, and optimize their digital

presence. It goes beyond traditional content management

systems by integrating seamlessly with HubSpot’s CRM,

allowing you to precisely personalize user experiences and

track performance. From responsive websites to targeted

content, the Content Hub ensures your brand stands out in a

crowded digital marketplace. It’s ideal for businesses that

want to captivate their audience, drive conversions, and turn

every interaction into an opportunity for growth.

Website and Landing Pages Content Personalization

SEO and A/B Testing Dynamic Content Blocks

Design stunning, responsive web pages and
landing pages with HubSpot’s drag-and-drop
editor. Use innovative content to tailor
messaging to specific audience segments.

Leverage HubSpot CRM data to serve

personalized website content to visitors

based on their behavior or stage in the

customer journey.

Optimize your site’s performance with built-in

SEO tools and refine your content using A/B

and adaptive testing to ensure maximum

impact.

Easily integrate dynamic content elements,

like CTAs and recommendations, that update

automatically based on visitor interactions to

drive conversions.

Scan To

Learn More

https://hubspot.sjv.io/qzgvxg
https://hubspot.sjv.io/mOnJ91
https://hubspot.sjv.io/BnK1a9
https://hubspot.sjv.io/BnK1a9
https://hubspot.sjv.io/qzgBJg
https://hubspot.sjv.io/qzgvxg


HubSpot Operations Hub

Operations Hub:
Centralizing and
Cleaning Data

The Operations Hub transforms how businesses manage

data by centralizing, automating, and maintaining accuracy. It

ensures your data is clean, up-to-date, and synchronized

across all platforms, eliminating redundancies and

inefficiencies. Whether integrating third-party tools,

automating workflows, or analyzing historical trends, the

Operations Hub empowers your team with actionable insights

and streamlined processes. It’s an essential solution for

businesses looking to scale without being bogged down by

operational complexity.

Data Synchronization Data Quality Tools

Automation and Custom
 Workflows Historical Data Analysis

Automatically sync data between HubSpot
and other platforms with bi-directional
integrations, ensuring system accuracy.

Use features like duplicate management and

AI-powered data formatting recommendations

to keep your database clean and efficient.

Automate operational processes like data

updates, notifications, and cross-platform

integrations.

Access tools to analyze historical trends and

refine your operations for improved long-term

strategy and performance.

Scan To

Learn More

https://hubspot.sjv.io/zxjvRe
https://hubspot.sjv.io/kOR1Dd
https://hubspot.sjv.io/o4nJnO
https://hubspot.sjv.io/gOo5O9
https://hubspot.sjv.io/2aKJZ0


HubSpot Commerce Hub

Commerce Hub:
Simplifying
Transactions

The Commerce Hub bridges the gap between customer

relationships and financial workflows, simplifying

transactions at every step. It provides businesses with a

unified platform to manage payments, subscriptions, and

revenue reporting, all within HubSpot CRM. With automated

processes, detailed insights, and customizable tools, the

Commerce Hub empowers businesses to enhance customer

experiences while driving revenue growth. Whether you’re

handling single transactions or complex subscription billing,

this hub ensures your financial processes are as seamless as

your customer interactions.

Payment Processing Revenue Reporting

Subscription Management Integrated Quoting Tools

Generate and send invoices or payment links
directly from the CRM, with support for
recurring payments.

Track revenue by product, service, or

customer segment to clearly understand what

drives your bottom line.

Handle subscription-based billing seamlessly,

with automated renewal reminders and easy

cancellation options.

Create customizable, branded quotes directly

within HubSpot and streamline the approval

and payment process.

Scan To

Learn More

https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/vP29ev
https://hubspot.sjv.io/dORPxK
https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/je1BYM


Marketing Hub
The journey begins with the

Marketing Hub, which helps

businesses attract potential

customers through strategic

campaigns and tailored content.

Sales Hub
Once a lead is qualified, the Sales

Hub builds relationships, converts

opportunities into deals, and

aligns efforts with the marketing

team.

Service Hub
Once the sale is complete, the

Service Hub ensures that the

customer receives exceptional

post-sale support, fostering loyalty

and opening opportunities for

upselling.

The Core Picture

Imagine a company leveraging the full potential

of HubSpot’s core ecosystem: the Marketing

Hub, Sales Hub, and Service Hub working

harmoniously to deliver a fully integrated,

automated customer experience. This

seamless approach attracts new customers,

nurtures them through the sales pipeline, and

supports their needs post-purchase, fostering

long-term relationships and upselling

opportunities.

https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/MAQWxP


The Bigger HubSpot
Ecosystem

Now imagine a business that seamlessly

integrates six HubSpot Hubs—Marketing, Sales,

Service, Content, Operations, and Commerce—to

create a customer experience that is not only

frictionless but also deeply engaging and highly

personalized. Each hub plays a critical role in the

customer journey, working together to attract,

nurture, convert, and retain customers while

driving efficiency and growth. Here’s how the

entire ecosystem comes together:

https://hubspot.sjv.io/gOo4K5
https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/MAQWxP
https://hubspot.sjv.io/qzgvxg
https://hubspot.sjv.io/zxjvRe
https://hubspot.sjv.io/je1BYM


Marketing Hub

Attracts leads with strategic ad campaigns offering free resources, like product guides,

while leveraging email marketing and SEO tools to nurture prospects through the funnel

and boost engagement.

Personalizes the website experience for visitors by showcasing relevant case studies,

dynamic testimonials, and curated educational materials based on browsing history and

customer data from the CRM.

Content Hub

Engages leads with tailored outreach using personalized email templates, schedules

product demos with streamlined calendar tools, and tracks deal progress to ensure

timely follow-ups and conversions.

Sales Hub

Simplifies the purchasing process by generating branded quotes, providing secure

payment options, and managing subscription renewals with automated workflows,

ensuring a frictionless buying experience.

Commerce Hub

Ensures data accuracy by syncing information across platforms, automating updates,

and implementing cross-department workflows, making processes more efficient and

reducing administrative overhead.

Operations Hub

Supports customers with centralized ticketing, live chat, and proactive follow-ups for

feedback, ensuring quick issue resolution and consistently high customer satisfaction

levels.

Service Hub

A manufacturing company uses the full HubSpot ecosystem to streamline

operations, enhance customer engagement, and drive growth. Here’s how each

hub contributes to a seamless customer journey:

The Scenario:

https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/qzgvxg
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/zxjvRe
https://hubspot.sjv.io/MAQWxP


Advanced Features
Without the
Complexity

HubSpot CRM offers advanced

features typically found in

enterprise-grade systems without

sacrificing ease of use.

Automation

Automate workflows, lead

nurturing, and task assignments

to save time and increase

efficiency.

Reporting and Analytics

Access customizable

dashboards and reports to gain

actionable insights into

performance.

Mobile Accessibility

Stay connected with the mobile

app, giving you full access to

your CRM from anywhere.

https://crmm8.com/crm-solution/hubspot/
https://hubspot.sjv.io/gOo5O9
https://hubspot.sjv.io/dORPxK
https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg


Integrations and Ecosystem

Expanding
HubSpot CRM’s
Capabilities

One of HubSpot CRM’s most powerful

features is its ability to integrate

seamlessly with over 1,000 tools, creating

a robust ecosystem that enhances

efficiency and centralizes workflows.

These integrations help businesses bridge

gaps between different departments,

reduce redundancies, and ensure a

cohesive flow of information across

platforms

Streamlining Email 

Collaboration Made Easy 

Syncing Campaigns

E-Commerce Integrations

Analytics Tools

Email platforms like Gmail and Outlook are
among the most used business tools.  Every
email you send and receive is automatically
logged in HubSpot CRM.

Receive notifications in Slack or Teams
whenever a deal moves stages, a new lead is
assigned, or a task is completed.

Integrating HubSpot CRM with tools like
Mailchimp and ActiveCampaign allows
marketing teams to align efforts with sales,
ensuring smooth handoffs and consistent
messaging.

For e-commerce businesses, HubSpot CRM
integrates with platforms like Shopify,
WooCommerce, and Magento to enhance
customer experience and boost sales.

HubSpot CRM’s integrations with tools like
Google Analytics and Databox allow
businesses to consolidate performance
metrics in one place.

>

>

>

>

>
Scan To See All

Integration
s

https://hubspot.sjv.io/WyY0en
https://hubspot.sjv.io/WyY0en
https://hubspot.sjv.io/gOo5O9
https://hubspot.sjv.io/gOo5O9
https://hubspot.sjv.io/gOo5O9
https://hubspot.sjv.io/9Leqe5
https://hubspot.sjv.io/vP2O3A
https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/bO70xM


Mobile App Functionality

In today’s fast-paced business

environment, being tied to a desk

isn’t an option for many

professionals. HubSpot CRM’s

mobile app ensures you remain

connected to your CRM, even while

traveling or working remotely.

Full Access to Customer Data Task Management

Offline Functionality Deal Tracking

You can view contact information, interaction

history, and deal details in real-time.

Create, assign, and check off tasks on the go,

ensuring your team stays aligned and

productive.

Access data and log updates offline, syncing

changes automatically once you’re back

online.

Monitor deal progress, update stages, and log

activities directly from your mobile device.

Scan To

Learn More

https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg
https://hubspot.sjv.io/qzgBbg


Real-Life Use Cases: HubSpot CRM in
Action

HubSpot CRM adapts to diverse industries, from retail to nonprofits, by offering flexible,
powerful tools to address specific challenges. Businesses across sectors can transform how
they manage relationships and achieve their goals by customizing workflows, automating
repetitive tasks, and leveraging data-driven insights.

HubSpot In Action

https://crmm8.com/crm-solution/hubspot/


Retail: Personalizing Shopping Experiences and
Managing Inventory

Retail
businesses
thrive on
building
personalized
customer
experiences and
maintaining
efficient
inventory
systems

Enhance Customer
Engagement

Track Customer Preferences

Retailers use automated email campaigns to

notify customers about seasonal sales, new

arrivals, and exclusive offers, boosting

engagement and driving repeat business.

By maintaining a detailed customer database,

retailers can monitor purchase history,

preferences, and feedback to create targeted

promotions and loyalty programs.

https://hubspot.sjv.io/je1BYM
https://hubspot.sjv.io/2aKJZ0


Tech Startups: Simplifying Lead Tracking and Investor
Relations

Managing leads,
investors, and
partners can be
daunting for
tech startups
without a
streamlined
system. 

Automate Investor Outreach

Nurture Leads at Scale

Startups can track communication with

potential investors and automate follow-up

emails, ensuring no opportunity is missed.

Startups can seamlessly guide prospects

through the funnel by integrating marketing

campaigns and sales pipelines.

https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/ragB7D
https://hubspot.sjv.io/ragB7D


Nonprofits: Building Donor Relationships and
Maximizing Impact

Nonprofits build
relationships
with donors,
volunteers, and
partners to
achieve their
missions. Tracking Donor Contributions

Nurture Leads at Scale

Maintain detailed records of donation history,

allowing nonprofits to personalize thank-you

messages and target donors for future

campaigns.

Schedule updates, reminders, and

engagement activities to keep volunteers

informed and motivated.

https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/dORE0Q
https://hubspot.sjv.io/gOo5O9


Professional Services: Enhancing Client Relationship
Management

Maintaining
strong client
relationships is
critical for
professional
services like
consulting, legal
firms, and
financial
advisors. 

Centralize Client Data

Automate Appointment
Scheduling

Consolidate communication history, meeting

notes, and service details in one place for

easy access.

Integration with calendars and scheduling

tools ensures timely follow-ups and avoids

missed opportunities.

https://hubspot.sjv.io/2aKJZ0
https://hubspot.sjv.io/gOo5O9


Addressing Common
Challenges and
Solutions

While HubSpot CRM is known for its user-

friendly interface and robust capabilities,

users may face challenges like any

platform. The good news is that these

hurdles are manageable with the right

strategies. 

https://hubspot.sjv.io/gOo4K5


Migrating Data
from Another
CRM System

Switching to a new CRM can be a transformative

step for your business, but it often brings concerns

about data accuracy, compatibility, and efficiency.

Migrating from a legacy CRM or outdated system

involves transferring large datasets, which can be

riddled with errors, duplicates, or inconsistencies.

Without a well-planned approach, data migration

can become time-consuming and error-prone.

Thankfully, HubSpot CRM offers solutions to

simplify and streamline this transition.

HubSpot CRM
provides various
tools and resources
to make the data
migration process
smooth and efficient

Data Import Wizard

Duplicate Management
Tools

Professional Assistance 

HubSpot’s Data Import Wizard is a
user-friendly tool designed to guide
users through every step of the
migration process.

HubSpot includes built-in tools to
identify and manage duplicate entries
during and after migration

For organizations with large, complex
datasets or custom configurations in
their legacy CRM.

>

>

>

Get M
igration

Support

https://hubspot.sjv.io/4GdD3M
https://hubspot.sjv.io/qzg315
https://hubspot.sjv.io/xLn3Bd
https://hubspot.sjv.io/4GdD3M


Underutilizing
Features Due to
Lack of Training

HubSpot CRM has powerful tools and features

designed to streamline workflows, automate tasks,

and provide valuable insights. However, the

platform’s extensive functionality can feel

overwhelming for new users. Teams may stick to

essential features without proper training, leaving

advanced capabilities like automation, reporting,

and lead scoring underutilized. This not only

diminishes the ROI of your CRM but also limits its

overall impact on your business.

HubSpot offers
various resources to
help users unlock
the platform's full
potential.

HubSpot Academy

In-App Guidance

Customized Team Training

The HubSpot Academy is one of CRM
users' most comprehensive
educational resources. It offers free
courses, certifications, and tutorials
for all experience levels.

HubSpot CRM provides built-in tools
that help users learn directly within the
platform.

For organizations with specific
workflows or unique challenges,
HubSpot offers customized training
options.

>

>

>
Learn More

About Training

https://hubspot.sjv.io/gOo4K5
https://hubspot.sjv.io/BnK1v0
https://hubspot.sjv.io/gOo4K5
https://hubspot.sjv.io/QjKWMa


Measuring ROI
and Performance

Adopting a new CRM will always present challenges,

but HubSpot provides the tools and resources to

overcome them effectively. Whether simplifying

data migration, providing in-depth training, or

enabling custom workflows, HubSpot CRM ensures

your team is equipped to succeed.

By proactively addressing these challenges,

businesses can unlock HubSpot CRM's full potential

and create a more efficient, collaborative, and data-

driven environment.

HubSpot CRM
provides many tools
to measure
performance across
marketing.

Lead Source Performance

Sales Cycle Duration

Customer Satisfaction

Understanding which channels
generate the most qualified leads is
critical for allocating marketing
budgets effectively. 

Tracking how long deals take to close
highlights inefficiencies in your sales
process. 

Happy customers are more likely to
return, refer others, and become
advocates for your brand. 

>

>

>
Learn More About

Pipeline Performance

https://hubspot.sjv.io/dORPxK
https://hubspot.sjv.io/dORPxK
https://hubspot.sjv.io/rag3YD
https://hubspot.sjv.io/Z6rvOq
https://hubspot.sjv.io/bO7zYM


Plans To Grow With Your Business

Free Tools: A
 Cost-Effective Start

FREE $15/Month 5 Users +
HubSpot’s free plan provides

robust features that allow

businesses to start building their

CRM capabilities at no cost. Ideal

for small teams or companies

exploring HubSpot for the first

time.

The Starter plan begins at

$15/month and is perfect for small

teams ready to take their CRM

efforts to the next level. This plan

enhances the free tools with more

customization and professional

branding.

HubSpot’s Professional plans offer

robust tools for businesses

scaling their operations. Starting at

$1,170/month for 5 users, this plan

provides access to powerful

automation, analytics, and

personalization tools across

individual Hubs.

HubSpot Starter:
 Affordable Growth

Professional Hub: 
Scaling Teams

Learn More About Pricing

and Enterprise Plans

Contact Management

Basic Email Marketing

Forms and Landing Pages

Deal Pipelines

Customer Support

Free Plan +

Email Marketing

Custom Fields

User
Permissions

Calling Plan

Starter Plan +

Social Media
Marketing

Unlimited Workflows

Lead Scoring

SEO Analytics

https://hubspot.sjv.io/Xm1Kky
https://hubspot.sjv.io/Xm1Kky
https://hubspot.sjv.io/Xm1Kky
https://hubspot.sjv.io/Xm1Kky
https://hubspot.sjv.io/Xm1Kky
https://hubspot.sjv.io/Xm1Kky
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